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Thank you for considering AccuRisk as a potential market for your insurance needs!  

AccuRisk was built on the goal to outperform our competitors in each discipline 
associated with the insurance process: Underwriting, Claims and Policy 
Administration, Accounting and Distribution, Comprehensive Benefit Plan Design. 

We then look to combine that with being a leader in innovation and product 
development. Our ultimate goal is to provide YOU, the insurance producer, and your 
employer clients, with competitive pricing and products for the specific exposure you 
are looking to insure. 

With experienced staff from a variety of insurance backgrounds, no matter what 
perspective you are viewing risk from, we have staff that know what it is like to be 
in your shoes. Members of our team have worked for entities such as Sun Life, HIIG, 
Marsh & McLennan, Pan American Life, Voya, USF&G, Lloyd’s of London and the list 
goes on. Our job is to help you grow your business by providing intellectual capital 
and by listening to your needs and those of your employer clients.  

We feel that in order to have the greatest joint success we need to understand our 
clients’ business better than our competitors and work to help solve the real issues 
that they encounter.

A Special Message

from Dan Boisvert, CEO

Dan Boisvert

Thank you for considering AccuRisk Holdings as a potential market for your insurance 

needs!

I would like to explain to you our philosophy and why we think there is an AccuRisk 
Difference. Our goal from inception has been to outperform our competitors in each 

discipline associated with the insurance process: Underwriting, Claims and Policy 

Administration, Accounting and Distribution, Comprehensive Benefit Plan Design. We 

then look to combine that with being a leader in innovation and product development. 

Our ultimate goal is to provide YOU, the insurance producer and your employer 

clients, with the best possible price and product for the specific exposure you are 

looking to insure. 

With experienced staff from a variety of insurance backgrounds, no matter what 

perspective you are viewing risk from, we have staff that know what it is like to be 

in your shoes. Members of our team have worked for entities such as Sun Life, HIIG, 

Marsh & McLennan, Pan American Life, Voya, USF&G, Lloyd’s of London and the list 

goes on. Our job is to help you grow your business by providing intellectual capital 

and by listening to your needs and those of your employer clients. 

The term “partnership” is used broadly in our industry but rarely is it truly 

accomplished. We feel that in order to have the greatest joint success we need to 

understand our “partners’” business better than our competitors and work to solve the 

real issues that they encounter. 

I realize that a few words in a letter aren’t going to convince you that we are actually 

who we say we are, so I would ask that you challenge us to earn your business and 

prove that there actually is an AccuRisk Difference!

A Special Message from
Dan Boisvert, CEO
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Dan Boisvert, CEO



OUR SOLUTIONS START WITH YOUR UNIQUE NEEDs.

“AccuRisk’s 
responsiveness and 
flexibility makes them a 
great resource for us. Our 
like-minded approach 
to attacking the market 
with self-funded solutions 
has allowed us continued 
success.”

AccuRisk Holdings is a leader in health 
solutions innovation that offers traditional 
insurance products alongside advanced risk 
mitigation solutions. Our national footprint 
allows us to tailor our innovations to meet 
the unique needs of your clients. From 
underwriting, data analytics, claims and policy 
administration, distribution, to comprehensive 
benefit plan design, we’re driven to bring 
our clients reliable, best-in-market services. 
Through our network of selective relationships, 

WHO IS

ACCURISK?

we focus on mutual growth and actionable solutions 
designed to transform the benefits industry.

B E N E F I T S

AccuRisk is proud to be part of Ryan Specialty. Founded in 2010, Ryan Specialty 
is a service provider of specialty products and solutions for insurance brokers, 
agents and carriers. Ryan Specialty provides distribution, underwriting, product 
development, administration and risk management services by acting as a 
wholesale broker and a managing underwriter with delegated authority from 
insurance carriers. Ryan Specialty’s mission is to provide industry-leading 
innovative specialty insurance solutions for insurance brokers, agents and carriers. 



We combine the instincts of experience with a strong analytical mindset to create 
solutions centered on our clients’ success. We pride ourselves on outperforming the 
industry, our unrivaled turnaround times, and willingness to roll up our sleeves to find 
competitive solutions for you and your clients.

At AccuRisk, it’s not about us.

It’s about you.

“AccuRisk’s quick responses, reliability, flexibility, willingness
to take risks, and overall competitiveness is one that we have 
found to be an absolute pleasure.”



Our clients may need custom-built plans, not off-the-shelf programs. Browse 
the spectrum of industry-leading AccuRisk solutions and fulfill your unique 
needs. We have the answers—and options—clients have been searching for.

“The effective collaboration with AccuRisk is something we 
value highly, as the landscape is always changing and evolving 
in the insurance industry.”

Traditional Self-Funding
Your plan, our protection. AccuRisk’s stop loss protection is 
intended to follow the language of your client’s ERISA plan, so 
that there are no surprises at the time of a claim. We provide 
broad coverage and prompt and accurate claim handling. Hear 
what our clients have to say.

Medical Stop Loss
AccuRisk’s approach to Medical Stop Loss is one of 
collaboration. Too often insurance companies develop products 
that they want to sell, not what the client is requesting. We 
work with our brokers and TPAs to develop products and 
solutions that their clients want and need. It is our job to listen 
and solve, not dictate and sell.

A Full 

Spectrum of 

Solutions

Medical Stop Loss
AccuRisk’s approach to Medical Stop Loss is one of collaboration. Too 

often insurance companies develop products that they want to sell, 

not what the client is requesting. We work with our broker and TPA 

partners to develop products and solutions that their clients want  

and need. It is our job to listen and solve, not dictate and sell.

Traditional Self-Funding
Your plan, our protection. AccuRisk’s stop loss protection follows the language of 

your ERISA plan, so that there are no surprises at the time of a claim. We provide 

broad coverage and prompt and accurate claim handling. Hear what our partners 

have to say.

“The effective collaboration with AccuRisk is 
something we value highly, as the landscape is always 
changing and evolving in the insurance industry.”

Our clients deserve custom-built plans, not off-the-shelf programs. Browse the spectrum 

of industry-leading AccuRisk solutions and fulfill your unique needs. We have the 

answers—and options—clients have been searching for. 

A FULL SPECTRUM  

OF SOLUTIONS

A+ FSR
A.M. Best



We are a company that 

collaborates and works with you 

to provide the solutions that

suit your clients’ needs.

Level Funding
AccuRisk has created a claims process that allows for expedited payment when the Plan 
claim funds are exhausted. This process helps assure that Plan claims will be paid timely 
and meet PPO Network requirements. AccuRisk has also broadened our coverage to help 
minimize “uncovered” services, reducing aggregate claims payments.

D3

D3 (D-Cubed), short for Data-Driven Decisions, is a self-funded health plan solution 
that offers small to midsize employers all the elements of a comprehensive medical 
plan, bringing together AccuRisk’s competitive network and managed care services 
with Nationwide’s medical stop loss protection. By combining the simplicity of an all-in-
one health benefit plan with the transparency and cost efficiency of a self-funded plan, 
AccuRisk strives to make self-funding not only a viable option, but a competitive option.

Reference Based Pricing
The Executive Management and Underwriting team at AccuRisk are well schooled in the 
advantages and challenges of Reference Based Pricing. Our team has been working on 
RBP plans since they became available over a decade ago. We work with numerous RBP 
vendors and we strive to understand their individual models so we can provide TPAs and 
brokers with a sense of market pricing for these plans.

Provider Sponsored Plans
AccuRisk can provide stop loss coverage and distribution to Provider Systems looking 
to offer a self-funded plan to employers in their region. AccuRisk has worked with 
several regional and national Provider Systems and is open to working with brokers and 
consultants that are developing these types of products.

Matrix
Matrix Risk Management Services assists in the identification and referral of emerging 
or ongoing medical claims to specialty resource firms, and also provides assessment of 
provider networks and their payer-provider contracts and develops impact evaluations 
for both underwriting and claims management purposes. 



Occupational Accident
No matter your occupational accident coverage needs, AccuRisk has the options—and 
answers— you’ve been searching for. We’re on the cutting edge of plan development for 
these industries’ emerging needs:

• Trucking
• Gig Economy
• AccuRisk254: ERISA based Texas non-subscription Occupational Accident program.

Case Management
Case Management Specialists, Inc. (CMSI) offers a wide array of case management 
services that can serve to either complement existing programs or as a comprehensive 
package. Our professionals strive to influence the costs, appropriateness, and outcomes of 
treatment and wellness decisions to the benefit of both clients and individual participants.

Supplement high-deductible major medical plans with MedPair, a fully insured 
supplemental health insurance product backed by Nationwide. With options for both a 
voluntary and employer-paid plan, MedPair helps employers facing expensive renewals 
and increasing deductibles limit the out-of-pocket exposure of their employees.

GAP is a solution that enhances an employer-sponsored medical plan by buying down a 
deductible. Reimbursement plan is paid directly to the provider, and inpatient/outpatient 
care can be combined or have separate limits.

Nationwide ProvideSM helps ease the burden of unexpected medical bills for employees 
by simplifying the claims process and offering cash payouts within 72 hours. With no 
limitations, exclusions, or medical underwriting for pre-existing conditions, along with an 
easy-to-use online submission platform, Nationwide ProvideSM is there for your employees 
when the unexpected happens.

Supplemental Health



Data Analytics
At AccuRisk, we believe that data should be used not only to price risk but to get ahead 
of it. Our goal is not only to make our selection process more efficient, but also to arm our 
clients with information to help make decisions to influence positive cost outcomes. This is 
why we have aligned with best-in-class data analytics vendors to provide broader insight 
into our clients’ claims. Data analytics is a key component in controlling claims spend.

Deerwalk’s data 
management and 
population health 
analytics provide 
AccuRisk with 
information needed to 
provide our clients with 
a picture of their risk 
portfolio.

AccuRisk uses Milliman 
Advanced Risk 
AdjustersTM (MARA) 
to generate more 
intelligent risk scoring to 
power our underwriting 
capabilities. MARA offers 
unique insight on how 
conditions drive risk 
within the health delivery 
system.

AccuRisk uses Gradient’s 
SAIL™ group health 
underwriting solution to 
evaluate the potential 
cost of each submission 
and provides predictions 
for underwriting and 
pricing decision support. 
SAIL™ uses anonymized 
prescription and medical 
claims data on the 
submitted population to 
inform its predictions.

Data Analytics
At AccuRisk, we believe that data 

should be used not only to price risk 

but to get ahead of it.  Our goal is not 

only to make our selection process 

more efficient, but also to arm our 

clients with information to make 

decisions to influence positive cost 

outcomes.

This is why we have partnered with 

best-in-class data analytics vendors 

to provide broader insight into our 

clients’ claims.  Data analytics is a key 

component in controlling claims spend. 

Deerwalk
Deerwalk’s data 

management and 

population health 

analytics provide 

AccuRisk with the 

information needed to 

provide our clients with 

the complete picture of 

their risk portfolio that  

no other stop loss carrier 

can provide.

Verikai

Verikai’s data  

processing platforms 

allow us to segment 

risk and value more 

accurately. AccuRisk 

uses Verikai to accelerate 

our underwriting cycle 

without sacrificing 

quality with insights 

especially geared 

towards covering  

small businesses.

Milliman

AccuRisk uses Milliman 

Advanced Risk 

Adjusters™ (MARA) to 

generate more intelligent 

risk scoring to power our 

underwriting capabilities. 

MARA offers unique 

insight on how conditions 

drive risk within the 

health delivery system.

deerwalk
®



It has been a pleasure working with AccuRisk over the last few years. As a medium-sized 
TPA, we have had a chance to work with many MGU’s, and AccuRisk has been among 
the best relationships we have. The effective collaboration with AccuRisk is something 
we value very highly, as the landscape is always changing and evolving in the insurance 
industry. Their responsiveness and consistent quick turnaround time with payments 
ensures we can get claims paid timely and accurately. We are excited to continue our 
relationship with AccuRisk for many years to come.

Thomas Davenport
Stop-Loss Manager, Covenant Service Group

AccuRisk’s responsiveness and flexibility makes them a great resource for us. Our like-
minded approach to attacking the market with self-funded solutions has allowed us 
continued success. I appreciate how AccuRisk demonstrates a willingness to position 
themselves to write and retain business. When called upon, they always share their insight 
and expertise to assist in the sale. We are excited to have this relationship to help us pave a 
certain path in such an uncertain industry!

Brett Webbe
Vice President, Group Administrators

I know that we tell you this all of the time but your relationship, to me personally but I 
am sure I speak for Ben as well, is a valued treasure...Working with you and your team is 
like none other in the market right now. AccuRisk’s quick responses, reliability, flexibility, 
willingness to take risks, and overall competitiveness is one that we have found to be an 
absolute pleasure to experience... I just wanted to say thank you and am really looking 
forward to a continued relationship as we quickly approach the busy “1/1” season.

Mike Jones
Manager, Client Services, Group & Pension Administrators, Inc.

What our

Clients Are 

Saying
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info@accurisksolutions.com
312-857-9100

Any carrier ratings contained herein are as of 12/07/2023. A.M. Best ratings are under continual review and subject to change. To confirm 
the current rating, please visit www.ambest.com.

AccuRisk Solutions LLC (AccuRisk) is a Delaware limited liability company conducting operations as a part of the Ryan Specialty Benefits 
business of Ryan Specialty. AccuRisk is a subsidiary of Ryan Specialty, LLC. AccuRisk provides services related to benefits insurance to agents 
and brokers. AccuRisk does not solicit insurance from the public. Some products may only be available in certain states, and some products may 
only be available from surplus lines insurers. ©2024 Ryan Specialty, LLC


